Muimm 


WORLD’S  LEADING  NUMISMATIC  SUPPLIER 


COIN  SUPPLY 
MERCHANDISER 


FEBRUARY-MARCH,  1962 


RACINE,  WISCONSIN 


VOL.  3,  NO.  1 


To  advertise,  according  to  Noah  Webster,  is  to  give  public  notice 
of ;  to  announce  publicly,  especially  by  printed  notice. 

The  primary  purpose  of  our  advertising  is  to  be  newsworthy,  informa¬ 
tive  and  helpful  and,  incidentally,  to  bring  customers  into  your  store  or 
at  least  to  induce  them  to  mail  an  order  or  inquiry  to  your  address. 

We  believe  that  the  real  strength  of  our  advertising  program  is  to 
“give  public  notice"  of  our  products  in  the  right  places  and  as  force¬ 
fully  and  attractively  as  possible  throughout  the  United  States  and 
Canada  every  week  and  month  of  the  year.  It  is  our  way  of  backing  up 
the  dealer  and  jobber  who  mentions  WHITMAN  folders,  albums  and 
books  in  his  own  ads.  The  purpose  of  any  WHITMAN  advertisement 
is  to  fully  describe  an  accessory  or  series  of  items  so  that  the  dealer  need 
only  mention  them  in  his  own  announcement  ad.  We  are  reasonably 
sure  that  the  reader  has  more  than  the  usual  desire  to  place  an  order 
when  an  item  is  pre-described  for  him  in  our  “institutional”  advertise¬ 
ment. 

The  Geyer,  Morey,  Madden  &  Ballard  Advertising  Agency  is  re¬ 
sponsible  for  all  our  attractive  display  advertisements.  They  are  con¬ 
stantly  analyzing  our  products  and  markets.  They  sometimes  perform 
near-miracles  to  prepare  artwork  ami  copy  to  meet  rigid  deadlines,  so 
that  the  collectors  will  get  the  message  about  a  new  item  as  soon  as  or 
before  it  reaches  the  dealer’s  counters. 

We  have  no  means  for  measuring  our  success  with  any  specific  ad¬ 
vertisement,  since  we  do  not  solicit  orders  from  readers  in  any  manner, 
but  the  increasing  volume  of  business  from  year  to  year  is  evidence  enough 
of  the  over-all  effectiveness  of  the  program. 

Naturally  we  bolster  this  national  coverage  with  sales  aids  of  various 
kinds  tailored  to  the  individual  dealer.  Among  these  arc  the  counter 
cards,  window  streamers  and  ad  mats  which  a  dealer  may  use  to  add  that 
“professional”  touch  to  his  local  advertising. 

Our  policy  is  firm  and  clear.  Orders  from  individuals  belong  to 
dealers.  Orders  from  dealers  belong  to  jobbers.  The  jobber's  warehouse 
is  in  effect  an  extension  of  our  own  huge  shipping  room.  Wc  aim  to 
keep  merchandise  rolling  to  all  trade  centers  every  working  day. 

Advertising  will  keep  it  rolling! 


R.  S.  Yeoman 
Vice-President  and 
General  Manager 
Coin  Supply  Division 


SEVERAL  NEW  TITLES 
FOR  WHITMAN  LINE 

Several  new  books  will  soon  be  added 
to  the  WHITMAN  line.  These  have 
been  promised  to  you  for  several  months 
in  the  Merchandiser,  and  at  last  they 
will  become  a  reality.  Before  the  next 
issue  of  the  Merchandiser,  you  can  ex¬ 
pect  to  be  able  to  order  the  following 
items  from  your  jobber:  THE  MONEY 
OF  PUERTO  RICO  by  Maurice 
Gould  and  Lincoln  Higgic,  and  THE 
COLONIAL  COINAGE  OF  THE 
U.  S.  VIRGIN  ISLANDS  by  Lincoln 
Higgie. 

The  growing  interest  in  the  coinage 
of  United  States  possessions  has  reached 
the  point  where  it  is  one  of  the  most 
popular  new  trends  in  coin  collecting. 
To  complete  the  Whitman  Coin  Refer¬ 
ence  Series  of  items  in  this  field,  we  have 
prepared  these  two  books  covering 
Puerto  Rico  and  the  U.  S.  Virgin  Is¬ 
lands. 

Both  of  these  books  are  the  first 
original  works  in  English  on  the  sub¬ 
ject  and  will  lx?  a  welcome  addition  to 
other  WHITMAN  books  covering  the 
numismatic  history  of  Alaska,  Hawaii 
and  the  Philippines. 

The  Puerto  Rican  book  will  contain 
84  pages  and  the  Virgin  Islands  book, 
64  pages.  Both  of  these  will  be  pro¬ 
fusely  illustrated  with  pictures  of  every 
variety  of  coins,  tokens  and  paper 
money  used  in  these  islands.  A  basic 
background  history  of  these  possessions 
is  also  given  to  add  interest  to  the  scries. 
They  will  have  a  black  cover  stamped 
in  gold  similar  to  the  other  books  in  the 
Coin  Reference  Series  and  will  sell  for 
$1  each. 

Also  in  the  offing  arc  two  other 
specialized  numismatic  books.  The  first 
is  A  PAGEANT  OF  WORLD  COM¬ 
MEMORATIVE  COINS  by  Thomas 
W.  Becker.  This  book  will  be  6"  by  9" 
and  have  a  total  of  160  pages.  It  will 
have  an  attractive  hard  library  binding 
of  deep  red  soil-resistant  kivar.  Mr. 
Becker  is  a  well  known  contributor  to 
numismatic  publications  and  has  spent 
many  years  studying  commemorative 
coinages  of  the  world.  This  rather  spe- 


cializcd  field  has  gained  great  popularity 
in  recent  years  and  wc  feel  that  his 
book  will  appeal  not  only  to  the  col¬ 
lectors  who  are  already  interested  in 
this  series,  but  also  to  many  collectors 
who  are  looking  for  an  interesting,  un¬ 
usual  and  new  field  for  their  attention. 
The  book  covers  coinages  of  approxi¬ 
mately  the  past  100  years  or  more  and 
gives  an  illustrated  history  of  each  of  the 
commemorative  coins  issued  from  every 
foreign  country.  A  background  history 
is  given  on  the  events  commemorated  by 
the  coins  and  translations  of  coin  in¬ 
scriptions  as  well  as  designers’  names 
and  coinage  figures  arc  given  for  each 
coin  studied. 

The  one  other  book  that  you  can  ex¬ 
pect  to  sec  soon  is  THE  FANTASTIC 
1804  DOLLAR,  by  Eric  Newman  and 
Kenneth  Bressett.  This  book  will  be 
6}4"  by  9J4"  and  contain  128  pages, 
printed  on  fine  coated  stock  with  excel¬ 
lent  reproductions  of  the  important 
coins  discussed  in  the  book.  Since  this 
is  a  “oncc-in-a-lifetime”  publication, 
every  effort  is  being  made  to  make  it  of 
the  highest  possible  quality,  both  in 
point  of  content  and  physical  appear¬ 
ance. 

This  book,  in  addition  to  giving  a 
complete  history  of  when,  where,  how 
and  by  whom  the  1804  dollars  were 
made,  also  gives  a  complete  pedigree 
listing  of  each  of  the  fourteen  known 
specimens  together  with  photographs  of 
each  of  the  coins. 

The  book  is  truly  a  numismatic  mile¬ 
stone  and  will  be  regarded  as  a  standard 
work  on  this  subject  for  many  years. 

COMING  SOON 
MARK< 
YOUR  CALENDAR 

The  following  items  arc  scheduled  for 
immediate  release  and  will  be  available 
through  your  local  jobber  about  the 
time  that  you  receive  this  issue  of  the 
Merchandiser.  A  full  description  of 
these  items  will  be  found  elsewhere  in 
this  issue. 

THE  COLONIAL  COINAGE  OF 
THE  U.  S.  VIRGIN  ISLANDS,  by- 
Lincoln  VV.  Iliggic. 

THE  MONEY  OF  PUERTO  RICO, 
by  Maurice  Gould  and  Lincoln  W. 
Higgic, 

PAGEANT  OF  WORLD  COMMEM¬ 
ORATIVE  COINS,  by  Thomas  W. 
Becker. 

Vinyl  Coin-Sert  pages  and  binder. 

The  following  items  may  be  avail¬ 
able  lx'fore  the  next  issue  of  the  Mer¬ 
chandiser: 

THE  FANTASTIC  1804  DOLLAR, 
by  Eric  Newman  and  Kenneth  Bressett. 
STORE  CARDS  OF  THE  CIVIL 


WAR,  by  George  and  Melvin  Fuld. 
Blister- Pack,  self  service  packages  of 
coin  tubes  and  cellophane  and  poly¬ 
ethylene  coin  envelopes. 

IN  THE  WVr 
PLANNING 
STAGE  U  i 

“A  Guide  Book  of  English  Coins”  by- 
Ken  Bressett — the  ever-growing  in¬ 
terest  in  British  coins  as  created  by 
the  WHITMAN  albums  now  de¬ 
mands  that  we  produce  an  accurate 
catalog  of  these  items.  Because  of  the 
importance  of  this  book,  we  will 
make  every  effort  to  have  it  on  the 
market  as  soon  as  possible. 

“A  Guide  Book  of  Mexican  Decimal 
Coins”  by  T.  V.  Buttrcy — we  are  still 
hard  at  work  on  this  book  and  feel 
that  it  will  eventually  be  one  of  the 
more  important  books  in  the  WHIT¬ 
MAN  line.  Plans  call  for  this  to  be 
ready  by  early  1962. 


The  suggested  retail  price  for  each 
arrangement  of  five  tubes  in  blister 
pack  is  49<.  While  this  price  is  some¬ 
what  higher  than  the  normal  price,  the 
special  packing  saves  the  dealer’s  time 
in  displaying  this  item  and  surveys  show 
that  it  is  no  obstacle  to  impulse  buying. 

Cellophane  and  polyethylene  coin 
envelopes  will  also  soon  be  blister 
packed  in  an  assortment  of  50  of  each 
of  the  three  different  sizes.  The  package 
may  be  rescaled  and  used  as  a  con¬ 
venient  storage  container. 

We  hope  that  you  have  enjoyed  each 
past  issue  of  the  Merchandiser  and  we 
want  you  to  continue  receiving  it  dur¬ 
ing  1962.  You  can  help  us  with  our 
mailing  list  by  seeing  to  it  that  wc  have 
your  correct  address.  There  is  no  sub¬ 
scription  fee  for  the  Merchandiser.  All 
that  wc  ask  is  for  you  to  help  us  keep 
our  mailing  list  up  to  date.  If  you  are 
no  longer  interested  in  the  field  of  coin 
supplies,  please  let  us  know-.  If  you  are 
presently  reading  someone  clse’s  copy 
of  this  magazine,  ask  us  to  add  your 
name  to  the  mailing  list. 


“Commemorative  United  States  Coins” 
by  Arlic  Slabaugh — The  concluding 
chapters  of  this  article  will  soon  ap¬ 
pear  in  the  Numismatic  Scrapbook 
Magazine.  It  will  then  be  published 
as  a  144  page  hard  cover  reference 
book. 


A  new  experiment  is  being  made  in 
the  packaging  of  the  standard  WHIT¬ 
MAN  coin  tubes.  In  the  near  future 
you  will  be  able  to  order  through  your 
jobber  attractive  arrangements  of  five 
coin  tubes  mounted  in  clear  plastic 
blister  packs  suitable  for  hanging  on  a 
spindle  type  display. 

This  new  blister  pack  display  has 
proved  to  be  a  big  stimulant  for  im¬ 
pulse  buying  in  chain  stores,  drugstores, 
hobby  stores  and  almost  any  spot  where 
the  item  may  be  displayed  for  self-serv¬ 
ice  buying.  It  has  been  discovered  that 
the  coin  tubes  find  immediate  sales 
wherever  they  arc  offered  for  sale. 
People  arc  improvising  hundreds  of 
uses  for  these  tubes  other  than  for  stor¬ 
ing  coins,  as  they  were  originally  in¬ 
tended. 


Our  shipping  department  has  asked 
me  to  remind  you  once  again  that  all 
window  streamers,  counter  cards,  check 
lists  and  other  similar  materials  should 
be  requested  through  your  local  jobber 
and  not  directly  from  this  office. 


SECOND 

EDITION 

HAWAIIAN 

BOOKLET 


Our  stock  of  the  first  edition  of  the 
popular  coin  reference  booklet  HA¬ 
WAIIAN  COINS.  TOKENS  AND 
PAPER  MONEY  is  completely  ex¬ 
hausted.  There  will  be  no  interruption 
in  shipments  of  this  item,  however,  as  a 
second  edition  has  already  been  pre¬ 
pared  and  w-ill  go  into  stock  immedi¬ 
ately. 

This  will  not  mean  that  the  first  edi¬ 
tion  books  on  your  shelf  arc  outdated. 
It  simply  means  that  with  your  next 
order  of  these  items,  you  will  be  receiv¬ 
ing  a  revised  and  improved  book. 

Most  of  the  prices  are  up  in  the 
second  edition  and  several  new  dis¬ 
coveries  of  rare  Hawaiian  tokens  have 
been  added.  All  of  the  new  commem¬ 
orative  medals  arc  listed  to  make  the 
book  more  useful. 

These  will  be  no  national  advertising 
to  indicate  that  the  first  edition  is 
obsolete.  When  you  receive  the  new 
edition,  you  can  occasionally  mention  to 
collectors  that  they  should  have  the 
latest  edition  of  this  book  to  keep  up  to 
date  on  the  subject. 


‘Misstruck  Coins”  by  Charles  Schcr- 
merhorn — New  government  regula¬ 
tions  concerning  mint  error  coins  will 
soon  be  available  for  inclusion  in 
this  book.  Look  for  this  early  in  1962. 


FOREIGN  DECALS 
NOW  AVAILABLE 

A  series  of  gold  printed  decals  with 

•  foreign  titles  has  now  been  added  to 
the  assortment  of  decals  and  pressure 
sensitive  labels  already  in  the  WHIT¬ 
MAN  line.  These  decals  are  made 
especially  for  use  with  another  forth¬ 
coming  WHITMAN  item,  a  Book¬ 
shelf  album  designed  to  hold  crown 
sized  coins  of  the  world. 


A  special  hcot  Mating  machine  hat  been  devited 
for  use  on  »hc  polyethylene  packages  of  Deealt 
ond  Labels.  Ed  Metzger,  the  newest  addition  to 
the  coin  supply  division,  is  shown  here  inspect* 
ing  the  operation. 


The  foreign  decals  consist  of  a  pack¬ 
age  of  five  printed  sheets  containing  the 
names  of  all  of  the  major  countries  of 
the  world  plus  an  assortment  of  titles 
giving  coin  denominations  and  other 
words  and  phrases  that  a  collector  can 
use  to  identify  his  Bookshelf  album  of 
foreign  crowns.  Silver  dollar  sized  coins 


or  ‘crowns’  have  been  issued  by  nearly 
every  major  country  of  the  world.  A 
collection  of  these  coins  is  always  very 
attractive  and  many  collectors  specialize 
in  this  field.  One  of  their  major 
obstacles  has  been  the  lack  of  a  suitable 
album  to  store  and  display  their  col¬ 
lections.  1'h is  new  combination  of  a 
four  page  Bookshelf  album  with  36 
openings  for  crown  sized  coins  and  the 
appropriate  decals  to  identify  these 
coins  should  be  well  received. 

COIN-SERTS 
POPULAR  WITH 
COLLECTORS 

The  newest  coin  collector’s  aid  from 
WHI  TMAN  is  an  attractive  vinyl  page 
containing  twenty  pockets  to  hold  the 
collector’s  own  arrangement  of  coins, 
tokens  or  medals. 

These  pages  aremade  of  sturdy  clear 
polished  vinyl  and  are  punched  with 
three  holes  to  fit  in  a  ring  binder.  The 
retail  price  of  this  twcntv-pocket  page 
has  amazingly  been  held  to  50<*.  The 
pockets  will  hold  coins  up  to  silver ’dol¬ 
lar  size  or  any  style  2"  x  2"  coin  holder. 
The  2"  x  2"  WHITMAN  acetate  coin 
holders  are  perhaps  the  most  ideal  type 
of  insert.  With  WHITMAN  Coin-Serts, 
the  collector  can  group  together  the 
coins  that  he  wants  for  special  display 
or  for  storing.  Dealers  will  find  these 
pages  convenient  for  arranging  their 
stock  of  coins,  for  convenience  in  show¬ 
ing  them  to  collectors  and  bringing 
them  to  conventions. 

Another  handy  feature  of  the  Coin- 
Sert  pages  is  that  they  may  be  folded 


and  conveniently  carried  in  one’s 
pocket. 

A  special  heavy  duty  vinyl  three  ring 
binder  will  also  be  provided  for  use 
with  the  Coin-Sert  pages.  These  binders 
arc  especially  made  to  fit  the  WHIT¬ 
MAN  Coin-Serts  and  have  an  over¬ 
sized  1  x/\"  binder  ring.  The  covers  arc 
of  blue  vinyl  and  have  a  clear  vinyl 
identification  window  on  the  backbone 
where  a  collector  can  insert  the  proper 
title  of  each  album.  The  special  binders 
retail  for  $2  each. 


CONGRATULATIONS  MR.  HUDGEONS 


The  accompanying  photographs  show 
the  interior  of  the  coin  store  operated 
by  Thomas  E.  Hudgeons,  Sr.,  7661 
Ridgewood  Avenue,  Cleveland,  Ohio. 
Pete  Foerster,  who  recently  visited  Mr. 
Hudgeons,  found  the  store  so  attractive 
that  he  had  these  pictures  prepared  to 
show  what  can  be  done  in  the  way  of 
coin  supply  merchandising  in  a  mini¬ 
mum  amount  of  space. 

Mr.  Hudgeons  has  been  a  coin  col¬ 
lector  for  many  years  and  realizes  the 


needs  of  coin  collectors.  He  has  paid 
special  attention  to  their  buying  habits, 
and  all  of  the  coin  supply  items  are  dis¬ 
played  in  his  store  for  the  convenience 
of  collectors  in  selecting  the  items  that 
they  want. 

Hudgeons  started  his  business  as  the 
operator  of  a  sports  and  hobby  store  and 
has  now  expanded  to  the  point  where 
he  has  a  chain  of  three  stores  in  the 
greater  Cleveland  area. 

He  has  worked  hard  to  develop  the 


coin  collecting  end  of  his  business  and 
now  carries  the  complete  WHI  TMAN 
line  as  well  as  other  related  items,  and 
has  developed  a  special  type  of  in¬ 
dividual  coin  holder  which  he  manu¬ 
factures  himself. 

One  of  his  special  innovations  in  the 
store  is  a  shelf  of  the  100  pack  cartons 
of  coin  tubes.  Collectors  find  these  car¬ 
tons  useful  as  storage  for  their  rolls  of 
coins  anti  frequently  buy  them  in  hun¬ 
dred  lots. 


NEITHER  RAIN,  NOR  SNOW,  NOR  SLEET  SHALL 


Sales  Manager  Pele  Foersfer 

Many  an  interesting  story  could  be 
told  about  the  manner  in  which  coin 
supply  merchandise  is  shipped  from  this 
office.  The  man  best  qualified  to  tell 
about  this  interesting  end  of  the  busi¬ 
ness  is  Pete  Focrster,  who  is  sales  man¬ 
ager  for  this  department. 

One  of  Pete’s  many  duties  is  to  in¬ 
spect  a  constant  flow  of  orders  that  pass 
over  his  desk  each  day.  He  must  see 
that  everything  is  in  proper  order  and 
that  the  completed  orders  are  given  to 
the  proper  persons  in  our  traffic  de¬ 
partment. 

The  WHITMAN  traffic  department 
is  the  unit  that  directs  the  flow  of  mer¬ 
chandise  from  our  shipping  docks  to 
the  jobber  or  dealer’s  store.  In  the  case 
of  our  coin  supply  division,  shipments 
arc  made  directly  to  our  established 
jobbers  which  arc  located  throughout 
the  country.  Other  divisions  of  WHIT¬ 
MAN  ship  children’s  books,  games,  etc. 
directly  to  dealers  in  many  instances. 
Because  of  the  specialized  nature  of 
coin  supplies,  our  line  cannot  be  han¬ 
dled  in  this  manner  and  thus  our  ship¬ 
ping  is  entirely  different  from  other  op¬ 
erations  here  at  WHITMAN. 

All  freight  that  is  shipped  through 
our  traffic  department  goes  prepaid  by 
this  company.  In  most  instances,  pool 
cars  are  used  in  order  to  obtain  the 


most  advantageous  shipping  rate.  Un¬ 
der  this  system,  merchandise  for  a  par¬ 
ticular  area  is  loaded  into  a  common 
truck  and  shipped  to  a  central  distribu¬ 
tion  point.  From  there  it  is  distributed 
to  the  local  dealers.  In  the  case  of 
WHITMAN  coin  supply  merchandise, 
an  entirely  different  procedure  is  fol¬ 
lowed.  Inasmuch  as  this  material  is 
shipped  only  to  jobbers,  special  through 
routings  arc  used  to  see  that  freight  is 
shipped  directly  to  its  destination  and 
not  to  a  central  distribution  point.  The 
rates  for  this  type  of  shipment  are  con¬ 
siderably  higher,  but  the  service  is  more 
direct  and  quicker  by  several  days  in 
most  instances. 

Within  a  few  hours  after  an  order 
is  received  from  a  jobber,  it  is  re¬ 
written  on  special  triplicate  forms  and 
any  out  of  stock  items  are  placed  on 
back  order.  The  forms  are  then  split  up 
so  that  simultaneously  copies  go  to  the 
credit  department,  the  billing  depart¬ 
ment  and  the  traffic  department.  The 
traffic  department  will  sec  that  the 
proper  routing  instructions  are  indi¬ 
cated  on  the  order  and  it  is  then  sent  to 
the  shipping  room  for  packing  and 
loading  on  the  proper  trucks.  The  en¬ 
tire  procedure  is  completed  within  a 

Overall  view  of  Whitman  Troffic  Deportment 


matter  of  24-48  hours. 

As  with  any  human  operation,  orders 
arc  occasionally  loaded  in  the  wrong 
trucks  or  otherwise  go  astray.  The  com- 

E Heated  conveyor  system  in  use  at  our 
>ading  dock  shows  how  easy  it  would 
be  to  press  a  wrong  button  and  mis- 
send  an  order  into  one  of  the  sixteen 
trailers  that  are  awaiting  cargo.  As  soon 
as  mistakes  like  this  are  noted,  the 
traffic  department  gets  busy  on  their 
telephones  and  orders  arc  on  their  way 
again  to  the  proper  destination  within 
a  matter  of  a  few  days  at  the  most. 

Wc  hope  this  brief  explanation  of 
our  shipping  operation  will  help  you  to 
better  understand  what  some  of  our 
problems  arc  the  next  time  that  your 
jobber  says  his  shipments  did  not  ar¬ 
rive  on  time.  You  can  at  least  rest  as¬ 
sured  that  every  effort  is  constantly 
being  made  to  sec  that  merchandise  is 
being  shipped  from  here  as  quickly  and 
efficiently  as  possible. 

This  web  of  conveyor*  serves  the  loading  docks. 
Aftor  the  cartons  move  post  the  dispatcher's  sta¬ 
tion.  he  routes  them  to  the  correct  loading  station 
by  switching  them  onto  the  correct  conveyor.  The 
dispatcher's  station  and  these  conveyors  are 
located  on  a  balcony  overlooking  the  truck  dock. 
Several  semi-troilers  can  be  seen  at  the  left 
center  of  the  photo. 
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